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MIRACORP and DOE

•11+ Years Supporting the Department of Energy-
Nationwide

•DOE Awards Nominations

• Exceptional CPARs

• Involvement in DOE Engagements
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DOE Contract Growth
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MIRACORP HQ

Contract Site

DOE Contract Site



3 Key Takeaways

•Diversify

•Understand

•Know Your Value
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Diversify
Prepare for the Unforeseen!

2008                        2010                         2012                         2014                     2016          2018               2020    

Customer Base Location ExpansionServices/Products

WAPA HQ 

RMR

NNSA & FE

DSW

ORP

KC Field Office      
SNR
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Customer Base
Services and Products!

DOE GSA
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NASA

Technical

Program Management Training

HR

Administrative Acquisitions

Facilities Quality Assurance



Understand

Sustain and grow!

•Cash Flow

•Contract Language

•Competitive Inclusion
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Know Your Value

Negotiations and Communications!

• YOU Can Do It

•Partners

•Customers
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Questions?

If no questions, I have one for you!!

What are the 3 Key Takeaways?
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Diversify

Understand

Know Your Value
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Thank You and Thank You For Your Service!
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